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LAND PLANNING AND ARCHITECTURE

By Drew Romanic, AIA, The Martin Architectural Group
Ridge Farms Townhomes over Flats
offers traditional neighborhood design

s part of the South

Whitehall Pennsylva-

nia Township Compre-
hensive Plan
approved in
2009, The
Ridge, a
mixed-use
project in the
Township in-
corporates
many differ-
ent housing
options to add smart growth
in the area. This comprehen-
sive plan provides guidelines
for the development of these
growth areas to include “vil-
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lage style” mixed-use, created
as walkable communities. By
preserving open space and
developing vertical residential
living, some over retail and
professional services — the
“village style” walkable ele-
ments will provide an iden-
tity and sense of community
anchoring the project. With
St. Luke’s Medical Center as
one of the main tenants for the
mixed-use component, there
is a strong foundation for a
great combination of restau-
rants and service providers.
The planned open spaces in
the village center will give
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plenty of space for community
gatherings and events for all
to participate.

The Ridge incorporates
many different housing op-
tions for the growing area.
Several products, being de-
veloped by The Martin Ar-
chitectural Group for Kay
Builders and Kay Walbert,
LLC are incorporated here;
rental apartments over po-
dium parking, rental apart-
ments over retail and office,
as well as Townhomes over
flats, a for-sale condominium
product. This well-imagined
mix will offer both rental and
ownership options for the
community. These product
types have been master-
planned by the developer in
conjunction with Langan En-
gineering, and Jackson Land
Planning group to create a
neighborhood town center,
having open space, restau-
rants and offices woven with
trails and pathways connect-
ing the residents to the uses
while supporting the needs of
the surrounding areas.

The townhomes over flats
offer traditional neighbor-
hood design with rear loaded
garages having direct access to
the residences and an option
for elevator access from the
garage to the townhome levels.
Rooftop terraces for the town-
homes will give breathtaking
views of the surrounding Le-
high Valley. With a modern
interpretation of traditional
details, the facades offer a
contemporary aesthetic to
the area. The first-floor flats
also have direct access to the
garages and main entrances
that face the street.

The flats offer two bedroom
/ two bath single floor living
with open plan living/dining
areas. The townhomes are
three-bedroom two and a half
bath properties having large
living and dining areas on the
lower level, an option for eleva-
tor access from the garage to
both living and sleeping levels
as well as the rooftop terrace.
The rooftop terraces are ar-
ranged to provide privacy
between the residences and
give the opportunity for views
of the surrounding Lehigh Val-
ley. With alley-loaded drive-
ways and garages, the main
entrances for the townhome
residences are set between the
garages and identified with
porticos. Each level has direct
access to a balcony or terrace

continued on page 6D
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NEW JERSEY COMMERCIAL REAL ESTATE

By Michael F. Schipper, SIOR, The Blau & Berg Company
Demand in New Jersey’s
Industrial Real Estate Market

ew Jersey, home
N to nearly nine mil-

lion people, and in
direct prox-
imity to one
of the most
densely pop-
ulated cities
in the nation
has in turn
become one
of the most
attractive in- Michael F. Schipper
dustrial real estate markets
in the country. Greatly sup-
ported by the rapidity in which
e-commerce has taken a more
significant stake in retail
consumption, New Jersey’s

Greatly supported by the rapidity in which e-commerce has taken a more
significant stake in retail consumption, New Jersey’s industrial real estate
demand has significantly outgrown the existing supply of quality products.

industrial real estate demand
has significantly outgrown the
existing supply of quality prod-
ucts. Tenants and prospective
owners alike have consistently
found themselves in competi-
tion for functional space, often
losing to the higher bidding
prospect, cash deal, or fast-
est and easiest transaction
without much consideration

by the landlord or seller for
much else. This anomaly has
tremendously diminished the
depth of supply and thus cre-
ated a glut of willing and able
occupiers in need of space.
Naturally, we have seen
price appreciation exceed
market standards with sev-
eral market subsets doubling
the value of their industrial

real estate assets or market
lease rates within a few short
years. Occupiers have been
forced to look harder, further,
and be more willing to accept
the necessity above want, to
secure space and continue
to operate their businesses
efficiently. Often the path of
least resistance has become a
reluctant decision to stay in
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place despite the prospect of
greater efficiency in greener
pastures. On the tenant side,
when faced with limited sup-
ply and lease rates greatly
exceeding that which may be
offered for renewal, the deci-
sion to renew prevails. This
is a repeat circumstance that
drastically reduces the avail-
ability of products that other-
wise may have been brought
to market. Conversely, the
purchaser who has exhausted
all efforts to acquire, out-
priced by business counter-
parts and investors alike has
been forced to continue with
the status quo, often shifting
into new space or continuing
their existing lease. The seats
required for musical chairs
have ceased to exist.

As the market continues to
exhibit signs of robust growth,
the question has become
whether this continued de-
mand growth is truly upon the
heels of organic expansion or
bolstered by an inherent lack
of supply. There are tens of
millions of square feet planned
or under construction slated
for delivery over the next
eighteen months. Meanwhile,
the economy has exhibited two
consistent quarters of negative
GDP growth and the Federal
Reserve Bank is on a mission
to quell inflation by seemingly
any means possible. While it is
predicted that demand growth
will continue in existing fash-
ion over the next eighteen
months and beyond, the pace
of absorption upon delivery of
the product underway will be
the true determining factor
as to whether the demand for
industrial real estate in New
Jersey is simply the benefac-
tor of robust business growth
or has been heavily supported
by the lack of existing supply.

Michael F. Schipper,
SIOR is senior executive
director with The Blau &
Berg Company. MAREJ

Ridge Farms
Townhomes over
Flats offers . ..

continued from page 4D
for outdoor living. These for-
sale residences will provide
the ability to have simplified
living within walking distance
of the adjacent neighborhood
center, including restaurants
and professional services.

Drew Romanic, AIA is a
principal at The Martin Ar-
chitectural Group. MAREJ
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